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Houlihan Lokey is pleased to present a summary of real estate industry observations from its M&A and
valuation professionals based on real-time market insights.

o Public-private valuation disparity persists

= Despite strong total returns for many REITS in Q1 2021 (Nareit reported a 13.51% YTD total return for all equity and
a 33.27% one-year compound annual total return), discussions with market participants continue to reflect a
disconnect between public and private pricing. We are seeing differences ranging from 5% to 30%, depending on
the asset class, with hospitality and retail continuing to lead the pack despite Nareit’s reported 97% one-year
compound annual total return for lodging/resort REITs following the COVID-19 lows experienced in Spring 2020.

° Self-storage and cold storage remain hot

® |nvestors’ growing acceptance of “non-traditional” asset classes, combined with the desire for yield in a low-interest-
rate environment and growing demand pressures from tenants, which only exacerbated during the COVID-19
pandemic, continues to drive deal flow and development in both storage property types.

= Be it BREIT’s late 2020 $1.2 billion acquisition of Simply Self Storage, NexPoint’'s $900 million acquisition of
Jernigan Capital, or Public Storage’s April 2021 announced $1.8 billion acquisition of ezStorage, the need for
storage seems to be growing steadily alongside investor appetite for the segment.

= The pandemic also highlighted the need for functional cold storage for food, medicine, and other specialized
products. Lineage Logistics, Americold Logistics, and United States Cold Storage dominate the market, but the
sector continues to attract private capital.
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Source: CoStar Group. Reflecting all property sales categorized as self-storage or cold-storage from January 1, 2016 — May 13, 2021 (annualized).
*Updated from the originally released charts, which were as of April 23, 2021.
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e Creative studio space sees a surge in status and investor interest

= The COVID-19 pandemic has accelerated the trend in demand for facilities and spaces geared to meet the
increasing production needs of content creators that have experienced success from consumer adoption of
streaming services (e.g., Netflix, Amazon Prime, Apple).

= Hudson Pacific Properties, along with private-equity investors such as Hackman Capital and Blackstone, have been
the leaders in the growing sector by providing integrated solutions to production companies with space needs in
domestic and international markets.

o Repurposing retail assets offers investment for innovators

= Certain shopping malls and retail venues continued to suffer declining economics during 2020, which pose unique
investment opportunities, particularly for the innovative. We are seeing investor interest to purchase assets below
replacement cost—or land value in some instances—and we expect this to continue as secular issues persist.

= Mall and retail restructuring transactions have highlighted the potential to sell or repurpose some portion of legacy
holdings, and we expect competition for well-located assets to increase as creative investors provide market
solutions for legacy assets that lack long-term viability as a traditional mall or retail center.

° The big are getting bigger

= Ares Management, Cerberus, Oaktree, Blackstone, Starwood, and RPT Realty, just to name a few, have recently
raised multibillion-dollar funds targeting everything from net lease to distressed debt to opportunistic rescue plays.

= The largest alternative asset managers are also looking to build on the successes of Blackstone and Starwood in the
non-traded REIT (NTR) sector by exploring the launch of their own perpetual capital vehicles amid changing market
perception of NTRs.
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Note: Data above reflects transactions reported by Real Capital Analytics for the period January 1, 2020-May 13, 2021.
*Updated from the originally released charts, which were as of April 23, 2021. HOULIHAN LOKEY



Houlihan Lokey’s Real Estate Expertise

Houlihan Lokey has a successful track record of assisting its clients—comprising real estate investors,
owners, and other stakeholders—with various valuation, transaction, and special situation needs.

@ We have deep valuation expertise in investment, financial reporting, and tax matters.

We advise Boards of Directors and Special Committees as they navigate a range of
@ strategic situations and challenges.

(]

EE We value large portfolios of real estate equity and debt positions for various investors
and lenders across the United States.

") Leveraging our accounting and real estate expertise, we help clients with transaction
== advisory services related to real estate equity and debt investments.

Our bench of experts includes dispute resolution counselors to advise on valuation
matters involving disputes, mediation, arbitration, and litigation.

O

—=R We provide fairness opinions, solvency opinions, and valuation opinions to clients across
a variety of property- and entity-level transactions.

a Please reach out to one of the team members below for more information.

Jeffrey Andrews, Michael P. Hedden, Tom Puricelli

MAI, MRICS MAI, CRE, FRICS Managing Director
Director Director Co-Head of REVS
Co-Head of REVS 212.497.7936 404.495.7026
310.788.5364 MHedden@HL.com TPuricelli@hl.com
JAndrews@HL.com

Nick Way Coley Knust Prashant Kamath
Senior Vice President Senior Vice President Senior Vice President
214.665.8633 312.456.4735 212.497.7994
NWay@HL.com CKnust@HL.com PKamath@HL.com
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Disclaimer

© 2021 Houlihan Lokey. All rights reserved. This material may not be reproduced in any format by any means
or redistributed without the prior written consent of Houlihan Lokey.

Houlihan Lokey gathers its data from sources it considers reliable; however, it does not guarantee the
accuracy or completeness of the information provided within this presentation. The material presented
reflects information known to the authors at the time this presentation was written, and this information is
subject to change. Houlihan Lokey makes no representations or warranties, expressed or implied, regarding
the accuracy of this material. The views expressed in this material accurately reflect the personal views of the
authors regarding the subject securities and issuers and do not necessarily coincide with those of Houlihan
Lokey. Officers, directors, and partners in the Houlihan Lokey group of companies may have positions in the
securities of the companies discussed. This presentation does not constitute advice or a recommendation,
offer, or solicitation with respect to the securities of any company discussed herein, is not intended to provide
information upon which to base an investment decision, and should not be construed as such. Houlihan
Lokey or its affiliates may from time to time provide investment banking or related services to these
companies. Like all Houlihan Lokey employees, the authors of this presentation receive compensation that is
affected by overall firm profitability.

Houlihan Lokey is a trade name for Houlihan Lokey, Inc., and its subsidiaries and affiliates, which include
those in (i) the United States: Houlihan Lokey Capital, Inc., an SEC-registered broker-dealer and member of
FINRA (www.finra.org) and SIPC (www.sipc.org) (investment banking services); Houlihan Lokey Financial
Advisors, Inc. (financial advisory services); HL Finance, LLC (syndicated leveraged finance platform); and
Houlihan Lokey Real Estate Group, Inc. (real estate advisory services); (ii) Europe: Houlihan Lokey EMEA,
LLP, and Houlihan Lokey (Corporate Finance) Limited, authorized and regulated by the U.K. Financial
Conduct Authority; Houlihan Lokey (Europe) GmbH, authorized and regulated by the German Federal
Financial Supervisory Authority (Bundesanstalt fir Finanzdienstleistungsaufsicht); Houlihan Lokey GmbH,;
Houlihan Lokey S.p.A.; Houlihan Lokey (Netherlands) B.V.; Houlihan Lokey (Espafa), S.A.; and Houlihan
Lokey (Corporate Finance), S.A;; (iii) the United Arab Emirates, Dubai International Financial Centre (Dubai):
Houlihan Lokey (MEA Financial Advisory) Limited, regulated by the Dubai Financial Services Authority for the
provision of advising on financial products, arranging deals in investments, and arranging credit and advising
on credit to professional clients only; (iv) Singapore: Houlihan Lokey (Singapore) Private Limited, an “exempt
corporate finance adviser” able to provide exempt corporate finance advisory services to accredited investors
only; (v) Hong Kong SAR: Houlihan Lokey (China) Limited, licensed in Hong Kong by the Securities and
Futures Commission to conduct Type 1, 4, and 6 regulated activities to professional investors only; (vi) China:
Houlihan Lokey Howard & Zukin Investment Consulting (Beijing) Co., Limited (financial advisory services);
(vii) Japan: Houlihan Lokey K.K. (financial advisory services); and (viii) Australia: Houlihan Lokey (Australia)
Pty Limited (ABN 74 601 825 227), a company incorporated in Australia and licensed by the Australian
Securities and Investments Commission (AFSL number 474953) in respect of financial services provided to
wholesale clients only. In the European Economic Area (EEA), Dubai, Singapore, Hong Kong, and Australia,
this communication is directed to intended recipients, including actual or potential professional clients (EEA
and Dubai), accredited investors (Singapore), professional investors (Hong Kong), and wholesale clients
(Australia), respectively. Other persons, such as retail clients, are NOT the intended recipients of our
communications or services and should not act upon this communication.
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